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Publication

This document was produced in July 2018.

The data used in the tables and charts is the latest
available at the time of publishing. Data sources
are included for all the charts. We have detailed
what we believe to be an accurate snapshot of the
current market.
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q JUMEIRAH LAKE TOWERS
A OVERVIEW

This report analyses studio, one, and two-bedroom unit typologies within the secondary residential market, through this publication we assess the performance of the sales and rental
market and aim to highlight any key trends.

The Q2 performance for Jumeirah Lake Towers shows softening of both the sales and rental market, we see several factors having an impact on the area dynamics, such as seasonality,
change in regulations, and unit distribution. The supply affect unlike a lot of areas throughout Dubai is not considered to be a concerning factor as the areais close to 100% completion.

The Q2 rental rates for Jumeirah Lake Towers saw minimal compression throughout Q2 with the three typologies softening an average of 1.95 percent. Two-bedroom apartments remained
the most consistent in comparison to Q1 with only a-0.79 percent adjustment. In comparison to Q2 2017, rental rates have softened 11 percent overall. With the best of rental performance
since Q3 2017, our Q2 analysis shows that rental rate stabilisation within the area is imminent.

In the sales market JLT remains promising, although down on the same period last year the quarter on quarter performance similar to the rental performance is the best the area has seen

since Q3 2017. Two-bedroom units delivered the smallest change of only -2.62 percent from Q1, an area average of -3.57 shows signs that the market is starting to stabilise and could lead
to a positive second half of the year.
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Rental Rates
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From To From To From To
Al Waleed Paradise 32 34 22 26 18 22
Arch Tower 32 39 18 23 20 25
Armada Tower 1 27 27 21 27 18 18
Gold Crest Executive 25 41 24 32 19 19
Goldcrest Views V1 28 37 22 24 16 23
Goldcrest Views V2 26 42 21 29 18 27
Green Lakes Towers S1* 23 27 19 23
Green Lakes Towers $2* 22 28 18 24
Green Lakes Towers S3* 23 28 21 23
Lake Point Tower 83 36 16 24 17 20
Lake Shore Tower 27 29 20 25 16 23
Lake Terrace 28 38 23 30 19 23
Lake View 25 41 18 33 15 25
Madina Tower* 20 24 17 19
02 Tower 24 31 22 30 18 22
Saba 2 26 34 23 29 20 26
Saba 3 30 34 25 28 19 27
V3 22 27 23 27 18 25
X1Bay 26 39 21 27 17 23

(*) Tables that contain missing data is a result of the particular tower not supporting that specific type of unit or insufficient data is available for the quarte




Sales Prices
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From To From To From To

Al Waleed Paradise 336 401 301 351 277 350
Arch Tower 447 482 277 314 278 321
Armada Tower 1 396 396 299 322

Gold Crest Executive 411 485 356 432

Goldcrest Views V1 411 503 291 344 265 301
Goldcrest Views V2 424 521 344 394 312 341
Green Lakes Towers S1* 349 377 293 329
Green Lakes Towers $2* 332 378 325 365
Green Lakes Towers $3* 309 352 294 329
Lake Point Tower 223 290 232 262
Lake Shore Tower 390 390 283 339 247 316
Lake Terrace 368 435 336 424 230 314
Lake View 285 459 267 411 263 364
Madina Tower* 288 328 272 315
02 Tower 377 377 278 382 289 316
Saba 2 356 397 340 366 290 301
Saba 3 444 466 356 403 288 359
v3* 320 355 278 316
X1Bay 317 438 299 358 219 290

(*) Tables that contain missing data is a result of the particular tower not supporting that specific type of unit or insufficient data is available for the quarter




RENTAL RATES
Analysis

RENTAL RATES
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SALES PRICES
Analysis
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Q2 Sales Transactions Based on Ready Properties
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4 ONE-BEDROOM APARTMENTS
4 Unit Type Analysis
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Y TWO-BEDROOM APARTMENTS
4 Unit Type Analysis
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Dubai asset management is High Yield Advisors’ passion,

helping our clients to build profitable growth is the
core of our business. We offer a unique set of services
where we generate innovative and tailor-made real

estate investments portfolios to meet each of our clients’

individual needs and risk profile.

With a cumulative 50 years of wealth management
experience of which 20 years have been in the UAE, our
team has a true understanding and a real capability to
select the best investment opportunities.

We have revolutionized the way we build real

estate investment portfolios for our clients with

the development and application of an advanced
mathematical algorithm, the matrix runs over 1.3 million
simulations for the selection and acquisition of the most
profitable and risk-controlled real estate for our clients’
portfolios.

This report is for general informative purpose only. It
may not be published, reproduced or quoted in part or
inwhole, nor may it be used as a basis for any contract,
prospectus, agreement or other document without
prior consent. Whilst every effort has been made to
ensure its accuracy, High Yield Advisors accepts no
liability whatsoever for any direct of consequential loss
arising from its use. The content is strictly copyright and
reproduction of the whole or part of this document is
prohibited without the written consent from High Yield
Advisors team. © High Yield Advisors.

Patrick Parmeggiani
Founder
patrick@highyieldadvisors.com

Marcello Arcangeli
Founder
marcello@highyieldadvisors.com

Giovanni Caradonna
Partner
giovanni@highyieldadvisors.com

Tom Fawcett
Marketing Manager
marketing@highyieldadvisors.com

Jlenia Dominici
Financial Analyst & Research
sales@highyieldadvisors.com

"We build o whigne investment experience
by producing profitable 9rowth

and pea//e ot miind."



Contact

+9714 3682168
www.highyieldadvisors.com

info@highyieldadvisors.com

Location

Office P4-23
Marina Terrace
Dubai Marina
Dubai

UAE

Connect

@highyieldadvisors
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